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By BRIELLE JAEKEL

While many believe that ultra-wealthy consumers make real estate purchases based on desire and not practicality, a
Wealth-X study shows that these high-net-worth individuals make decisions based on practical, emotional and
financial factors.

The Global Property Handbook from Warburg Realty and Barnes International Realty ranks London as the most
desirable city based on factors within the practical, emotional and financial categories, followed by New York and
Japan. 10 percent of individuals with a net worth of $30 million or more own at least five properties.

"The report finds that ultra-wealthy buyers mainly weigh their real estate purchasing decisions on three factors
practical, emotional, financial," said Clelia Peters, president of Warburg Realty. "For them, real estate is a living
asset, which sits at the intersection of the head and the heart.

"To reflect this, we have created the first-of-its -kind Alpha Cities Index to rank the top 50 most desirable cities based
on their needs in these 3 categories. London is at the top, followed by #2 New York, #3 Tokyo, #4 Sydney, and #5
Paris," she said.

Heart vs. head
After prices fell in the beginning of last year, the report showed that only properties who have a balance of optimum
factors within practical, emotional, and financial have continued to grow in value.
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Research has showed that even though high net worth individuals have a substantial amount of funds to spend on
real estate, they still make decisions based on practicality. For instance, most affluent businessmen prefer to live in
close proximity to where they work.

Another major factor in purchasing real estate is the proximity to younger family members who are attending school.
For instance, grandparents would like to live closer to their family by where the children are attending school and
parents often buy real estate close to where their child may be in college.

More insight shows that more than 67 percent of high-net-worth individuals have self-made fortunes.

Knight Frank Hong Kong real es tate lis ting

Easy connection to other destinations is another major decision maker for individuals purchasing property.

Added insight
The Greater Toronto Area saw the sharpest growth in luxury real estate among the major metropolitan Canadian
market in 2016, with sales of homes at $1 million or more rising 77 percent.

According to Sotheby's International Realty Canada's "2016 Year End Top-Tier Real Estate Report," for the second
year in a row, Toronto had the greatest sales gains of the four metropolitan markets studied. All of the cities in
Sotheby's report performed well despite challenges such as Brexit and national policy implementations, as local
conditions lessened the effects of broader changes (see more).

Despite the surprising outcome of June's Brexit vote, London remains the world's top city in a time when place
equity matters more than ever.

Resonance's "World's Best City Brands 2017" report explores 100 cities, judging each locale on six categories to
measure the perceived appeal of a place for residents, visitors and investors. As more and more content, commerce
and communication shifts to the online space, sense of place and how individuals tap into the energy and
excitement of a location will become intertwined with prosperity (see more).

"What's interesting to me is that there has been a fantasy about the depth of the ultra-wealthy," Ms. Peters said. "If
you're someone who has a network of $10 million, it wouldn't be crazy if you owned a $5 million apartment.

"But if you're someone who has $230 million, you won't have half of your money in real estate," she said. "There's
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only so much the ultra-wealthy are willing to spend on additional residences."
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